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Planning for “Permanent” Tax Laws
The text of the American Taxpayer Relief Act of 2012 can be found at
www.gpo.gov/fdsys/pkg/BILLS-112hr8eas/pdf/BILLS-112hr8eas.pdf.

■■

Year-End Tax Planning for Investors
■■

To see where special high tax rates on capital gains apply, go to www.irs.gov/taxtopics/tc409.html.

Year-End Tax Planning for Retirement
The IRS answers questions on Roth IRA recharacterization at
www.irs.gov/Retirement-Plans/Retirement-Plans-FAQs-regarding-IRAs-Recharacterization-of-Roth-Rollovers-andConversions.

■■

Year-End Estate Tax Planning
The IRS explains what’s new in estate and gift taxation at
www.irs.gov/Businesses/Small-Businesses-&-Self-Employed/What%27s-New---Estate-and-Gift-Tax.

■■

Year-End Tax Planning for Donations
To see the rules on charitable donations from IRAs, go to
www.irs.gov/Retirement-Plans/Charitable-Donations-from-IRAs-for-2012-and-2013.

■■

Year-End Tax Planning for Business Owners
■■

Questions about the Section 179 expensing deduction are answered at www.section179.org/.

Practice Development Tip
Focus on Retirement Income Planning
As the end of 2013 gets closer, you probably will schedule tax planning meetings with key clients. For clients in their 50s and
older, you can encourage participation in those meetings by announcing that you’ll also cover retirement income planning.
Relatively few clients have traditional pension plans now. Instead, they typically must depend on their own investments to
sustain their retirement lifestyle. Today’s low interest rates, however, have depressed income from interest and dividends. Faced
with increasingly long life expectancies, retirees and pre-retirees are understandably concerned about running short of money.
At these meetings, you can go over clients’ ideas about retirement income and point out risks as well as potential benefits.
Some clients, for instance, may be considering high-yield bonds and bond funds; they might be interested in taxable or taxexempt issues. To get relatively high yields, clients might extend maturities, invest in lower quality issues, or both.
You can explain that long maturity bonds and bond funds probably will lose value if interest rates rise from historically low
levels. Lower quality bonds also can lose value. In the summer of 2013, for instance, the city of Detroit filed for bankruptcy,
unsettling holders of Detroit bonds as well as other issues.
The bottom line, you might tell these clients, is that there is no magic way to increase retirement income. Various
investment strategies can deliver substantial cash flow for many years, but the most successful plans are comprehensive and
tailored to individual circumstances. You might suggest that clients who are concerned about retirement income work with a
personal financial planning professional, especially if someone at your firm can provide that service.
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Practice Development and Management Resources
from the AICPA
For more information or to order, log on to www.cpa2biz.com or call 888.777.7077.

Managing Your Tax Season
This book will give you fresh insight into tax preparation—and very likely result in significant improvements to your
current system. You will learn to analyze your existing tax season system and target problems so that work will be more
efficient, errors will decrease, and personnel, including you, will feel less stressed. Most importantly, a well-run tax season
will make your clients happier and more loyal.
[Item no. 090560—AICPA Member $75.00, Nonmember $93.75]

■■

Bull’s-Eye! The Ultimate How-To Marketing & Sales Guide for CPAs
Whether you are getting serious about business development for the first time, or your firm is getting back into the
swing of marketing, this book will inspire, teach, and provide you with practical insight to help build results-oriented
marketing and sales programs in your organization
[Item nos. 090491—AICPA Member $125.00, Nonmember $156.25 and 090491e—AICPA Member $113.00,
Nonmember $141.25]

■■

Management of an Accounting Practice Handbook
Created by top CPA practitioners, MAP Handbook is a vast collection of practice management guidance and tools
brought together in one place. When it comes to practice management, AICPA’s MAP Handbook is the premier source
for information and guidance on a variety of topics from developing and expanding your practice to selling or merging
your firm. Available in a three-volume print set or via the AICPA’s Online Professional Library.
[Item nos. 090407—AICPA Member $138.00, Nonmember $172.50 and MAP-XX—AICPA Member $150.00,
Nonmember $250.00]

■■

Accountant’s Flight Plan: Best Practices for Today’s Firms
Using real-world scenarios, practice owner testimonials, and written exercises, CPA and author Brannon Poe offers
keen insights for developing customized, straightforward approaches to hone your focus and eliminate frustration while
growing your bottom line, improve your billing rates, add more value to your clients, increase new business through
referrals, and much more.
[Item no. PPM1205E—AICPA Member $27.96, Nonmember $34.95]

■■

Save Wisely, Spend Happily: Real Stories About Money & How to Thrive from Trusted Advisors
Published in honor of the AICPA’s 125th Anniversary and edited by best-selling financial author and CPA Sharon
Lechter, this collection of advice offered by CPAs gives your clients the information and tools they need to make managing
their money less daunting and helps them thrive at any stage of life.
[Item nos. PPF1301P—AICPA Member $15.99, Nonmember $19.99 and PPF1301E—AICPA Member $7.99,
Nonmember $9.99]

■■

Questions or comments about the CPA Client Bulletin? Need help with your subscription?
Contact Andrea Sterling, Managing Editor, at 919.402.4025 or CBeditor@aicpa.org.

